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Management’s interviews at World Gas Conference 2015 in Paris 

 

 

Carlo Malacarne (CEO Snam)  

 

This year Snam has its own booth at the World Gas Conference, which symbolizes new 

international relations. What are the next steps and why are you here today? 

 

I find it very important to be here. Snam has always taken part in Igu technical groups, but what we’ve 

brought here today is our own brand and our vision of an interconnected Europe. Snam’s strategy is to 

cooperate in creating a common energy market. We’ve made important investments in French and 

Austrian companies; therefore we aim to enhance interconnection among European countries. 

 

Gas as the fuel of the future is one of the main topics discussed today. What are the main 

competitive advantages of natural gas comparing to other fuels? 

 

I believe that an expansion in the use of renewables is an objective nowadays. This means that CO2 

emissions should be reduced and for this reason natural gas will become the transition fuel. That’s 

why we must safeguard the security of supply and the competitiveness of the product. Gas will have to 

become more and more competitive and guarantee security of supply, particularly for Europe. 

Inquiry into the national energy strategy and into the primary issues in matters of energy.  
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Paolo Mosa (CEO Snam Rete Gas) 

 

Integration of the European networks is one of the most discussed topics here at the World 

Gas Conference. What is Snam’s role in this context? 

 

Snam Rete Gas firmly believes in the integration between its network and those of other European 

countries. This is an important lever for growth and allows to strengthen the security of supply also to 

the benefit of end users. Snam Rete Gas has been working since several years to integrate its 

domestic network into the European one. We are investing to develop gas pipelines and compressor 

stations in the Po Valley. Our objective is to complete this project by mid-2018 to reach a 

transportation capacity of 46 million cubic meters per day and of 15 billion cubic meters per year. In 

order to fully exploit this new capacity, we have started to establish relationships with transmission 

system operators that will enable us to extend increased capacities also to adjacent networks. This 

way, we believe that we will be able to transport gas from Italy to Germany and Central Europe 

markets by mid-2018. 

  

Significant changes in the gas market are involving all operators nowadays. How is the role of 

TSOs evolving in this framework? 

 

Physical interconnection of the networks is a very important element, but our ability to facilitate the 

users’ activities is important as well. From 1
st
 October a new balancing regime, similar to that of other 

European countries, will be introduced in Italy with this specific purpose. This will require a stronger 

commitment from users, but will also create new opportunities for them. We will work 24 hours a day 

and provide all the information they’ll need in order to optimize their efforts. This is a completely new 

activity for us. If we will be able to do that well, we will provide our users not only transportation 

capacity, but also new services that will facilitate their activities. 
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Federico Ermoli (Executive Vice President of Business Development and International 

Business at Snam) 

 

Snam’s presence with its own booth at this year’s edition of the World Gas Conference shows 

the increasing importance of international relations for the Company. What are the next steps 

in the business development process abroad? 

 

It’s very important for us to be here because the World Gas Conference offers a good opportunity to 

show what Snam is making in the international scenario. Gaining visibility on this field is important for 

us because the future developments of our business are closely linked to international activities. Snam 

aims to play a leadership role in the southern part of Europe, which is going to become more and 

more relevant in the next future because the majority of supplies coming from the South will have to 

reach Europe in order to cope with the decreasing production across the whole Continent. 

  

Snam recently acquired French company TIGF, together with other actors. What are the future 

developments in the French market? 

 

Our development plan does not only involve France, that offers indeed significant opportunities for 

growth, as it is the only Country in western Europe that has not reached a complete market integration 

so far. TIGF is important also thanks to its strategic position between France and Spain, and therefore 

it is part of a national development plan but it’s also consistent with our strategy, that envisages 

growth and integration in Europe. 
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